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KaHOuOam mexHu4eckux Hayx,

doyenm Kagpedpvl NPeOnPUHUMAMETbCMEA, MOP2OGIU U IKCHEPMU3bL MOBAPOS,
Hayuonanvnwviii mexnuueckuil ynugepcumem

«XapvKrosckuil nOTUMeXHUYeCKUll UHCIMUNYmy

PEMTUHIOBASI OLIEHKA U BBIBOP CRM-CUCTEM
A YITIPABJIEHUA TOPTOBBIMU ITPEANIPUATUAMU

Cmambsa noceauieHa uccie008aHUI0 COBPEMEHHOZ0 COCHOAHUA MOP2080IL OMPAciu YKpauHvl, peilmunzo60ll oyueHKe
u ev160py CRM-cucmem ons ynpaenenus mopzoevimu npeonpusmuamu. Ilpoananuszuposana Ounamuxa Cmpykmypul IKo-
Homuku Yxpaunwt 3a 2010-2017 20061 u onpedeneno, umo 3a Imom nEPUOO ONMOBAs U POHUYHAA MOP206s Oblid 6edy-
wielt Ompacipio IKOHOMUKU YKPaAuHsl, COXPAHAS 6 CIPYKIMYpPe IKOHOMUKU NePEoe MeCHIO O 00bemy Peanu306anHoll npo-
OyKyuu. IKCHEPMHBIM MEMOOOM NPOGEPEHO CIMENEHb CONACO6AHHOCIII MHEHUIL IKCNEPIMOE OMHOCUMENbHO Pellmunza
4-x CRM-cucmem: bpm online sales, Bitrix24, AmoCRM, Mezannan. Paccuuman xo3gpgpuyuenm xonxopoauuu Kenoanna,
3Hauenue y2-kpumepus Ilupcona ceudemenvcmeyem o 3Ha4uMocmu Kodghgpuyuenma KOHKOpOAUUU U CUTILHOU C6A3U
Mmedxcoy npuznakamu. Onpedenena naubdonee onmumanvnas CRM-cucmema 0na ynpaenenus mopzo6simu npeonpuamu-
Amu YKpaunsl u npeonorcenvt nymu nonyaapuzayuu ucnonvzoeanus CRM-cucmem 6 mopeo6oit ompacinu Ykpaunul.

Knrwouesvie cnosa: mopeosasi ompacie Yxpaunwvl, CRM-cucmemvl, ynpasnenue mopeoguimu npeonpusimusimu, Cmpyx-
mypa HapoOHO20 XO3AUCMEA, PEUMUH208ds OYEHKA, IKCNEPMHBIU MeMmOo0, CO2NACOBAHHOCHb MHEHUL IKCHePMmO8.

PEMTHUHIOBE OLITHIOBAHHS TA BUBIP CRM-CUCTEM
JJIAA YITIPABJIHHA TOPI'OBEJIBHUMHU HNIAIIPUEMCTBAMU

Binouepkisebkuii O.b.

Cmamms npuceéauena 00CHiOHCeHHIO CYUACHO20 CIMAHY MOP208eNbHOI 2any3i YKpainu, pelimunzoey oyinio8anuio
ma eudopy CRM-cucmem 0na ynpagninnua mopzoeensnumu nionpuemcmeamu. Ilpoananizoeano ounamicy cmpyk-
mypu exonomiku Ykpainu 3a 2010-2017 poku ma euznaueno, wio 3a yeil nepioo onmoea ma po3opiona mopeiens
0yna npogionolo 2any3310 eKOHOMIKU YKpainu, 30epicalouu y cmpyKkmypi eKOHOMIKU nepuie micye 3a 06cazom peani-
306anoi npooykuii. Excnepmnum memooom nepegipeno cmynins y32002ceHOCHI OyMOK eKCREPMie uj000 pelimunzy
4-x CRM-cucmem: bpm online sales, Bitrix24, AmoCRM, Mezannan. Po3paxoseano roegiuicnm rxonkopoauii Ken-
oana, 3Hauenusa y2-kpumepiio Ilipcona ceiouums npo 3nayyuiicms Koegiyicnma KOHKOPOAyii i cunbHULL 36 ’A30K Midc
o3naxamu. Busnaueno naioinow onmumanvny CRM-cucmemy 0na ynpagninna mopzoeensHuMu nionpuemcmeamu
Ykpainu ma 3anpononosano winaxu nonynapuzauii euxkopucmanus CRM-cucmem y mopeigenwhin 2any3i Yxpainu.

Knwouosi cnosa: mopzosenvha eanysv Yipainu, CRM-cucmemu, ynpaguints mopeogeibHumMu nionpucmMcmedamu,
CIPYKMypa HapooHo20 20CN00APCMea, pelimuneo8e OYiHI08aH s, eKCNEPMHUL MemOo0, Y3200HCEHICIb OYMOK eKCNepmis.

RATING AND SELECTING CRM SYSTEMS FOR TRADE ENTERPRISES MANAGEMENT

Bilotserkivskyi Oleksandr

The article is devoted to the current state study of the Ukrainian trade industry, rating and selecting CRM systems for
trade enterprise management. The process of the trade enterprises management determines the need to use information
systems and technologies because they can increase the efficiency of enterprises and processes management. This leads to
increased sales and profits. However, CRM systems and technologies are not sufficiently used in the Ukrainian trade industry
because only 6 percent of enterprises actively used systems for customer relationship management. That’s why the current
state analysis of the Ukrainian trade industry, the rating and the selecting CRM systems for the trade enterprises management
are relevant and has a great practical importance. The dynamics of Ukraine’s national economy structure for 2010-2017
has been analyzed. It is shown that the relations between the Ukrainian economy sectors change over time and will change
in the future. Despite this fact, the wholesale and retail trade ranked first in the structure of the national economy in terms
of sales. As the result, the trade industry was a leading branch of the Ukrainian economy during this period. The ratings of
CRM systems compiled by authors are very different. Therefore, it is proposed to use an expert method and different sources
of information to determine the degree of consistency of expert opinions on this issue. In this study, only those CRM systems
that are recognized as major players in Ukraine are used. Thus, a comparative analysis of four CRM systems such as bpm
online sales, Bitrix24, AmoCRM, Megaplan was carried out. Kendall concordance coefficient has been calculated. Its value
indicates a strong consistency of expert opinions. Then, Pearson's chi-squared test is used to assess the relationship between
considered signs. Pearson criterion value indicates the importance of the coefficient of concordance and the strong correla-
tion between the signs. Provided analysis in the article allowed us to determine the most optimal CRM-system for Ukraine’s
trade enterprises management. Ways to popularize the use of CRM-systems in the Ukrainian trade industry are proposed.

Keywords: Ukrainian trade branch, CRM systems, trade enterprises management, national economy structure, rat-
ing, expert method, consistency of expert opinions.
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IMocranoBka npodiaemsl. [Iporiecc ynpasineHus: Top-
TOBBIM ITPEATIPUATHEM TPEOYET NIPUHSTHS CIIOKHBIX YIIPaB-
JICHYECKHX PEIICHNUH MO MOBHIMEHUIO 3P ()EKTHBHOCTH €ro
JeATEIFHOCTH M BBIBOAA M3 KPU3HUCHOTO COCTOSIHHS. DTO
penonpeneseT Heo0X0IUMOCTh UCTIONB30BaHUs HHDOP-
MAIMOHHBIX CHUCTEM H TeXHOJ’IOFHﬁ, KOTOPbIC CHOCO6HI)I
MOBBICUTH 3((GEKTUBHOCTD YIPABICHUS! TOPTOBBIM TPE-
MIPUSTHEM M IPOUCXOMSIINX B HEM IIPOLIECCOB, U, KaK CIIe-
CTBHE, NPUBECTH K yBEIMUYCHUIO 00bEeMa MPONaX U pOCT
npuosLH. Takoi ekt MokeT OBITh TOCTHTHYT C OTHOM
CTOPOHBI 33 CUET ONEPATHBHOIO y4YeTa M HEMPEPHIBHOTO
KOHTPOJIA 3a ABUKCHHUEM TOBAPHO-MATCPUATIbHBIX LHEHHO-
cTeil, a ¢ npyro# — 3a cuet BHeapeHnus CRM-texHonorui,
MTO3BOJISIIOINMX IIPUBJIEYb TOKYNaTeNs W CYLIECTBEHHO
TIOBBICUTh KOHKYPEHTOCHOCOOHOCTh mpeanpusitus [1].
OpnHako B TOproBoii orpaciu Ykpamabsl CRM-cucteMsl u
TEXHOJIOTHH MPUMEHSIOTCSI HEAOCTATOYHO, IIOCKOJIBKY, MO
nmaHHbIM [2], B 2017 rogy Tonmpko 6% yKpawmHCKHX TIpen-
MIPUSATHH aKTHBHO WCIOJB30BAIM CHCTEMBI IJISl yIpaBlie-
HUS B3auMOOTHOIIeHUAME ¢ KimeHTamu (CRM). [Toatomy
aHaJM3 COBPEMEHHOTO COCTOSIHUSI TOPrOBOH OTpaciu
VYkpauHbl, peiiTuHTOBas oneHka u BeIOOp CRM-cucrem
JUIS YOPaBICHUS TOPTOBBIMU MPEIIPHUITUSIMU SBISIOTCA
AKTYaJIbHBIMU 1 UMCIOT BAXKHOC MNPAKTUYCCKOC 3HAUYCHUC.

AHaJIN3 NOCJIeTHUX HCCIeI0BAHNNA U MYOJMKAIUIA.
HccnenoBannem TOproBoit oTpaciy YKpanHbl 3aHIMAICh
Takhe oTeyecTBeHHbIe yueHble kak H. bmapar [3, c. 62],
B.B. PoBenckas [4, c. 145] u 1p., KOTOphIe MPOBOIMIII
aHaJIM3 CTPYKTYPbl U TUHAMHUKH SKOHOMHYECKUX IOKa3a-
TeJell OITOBOM ¥ PO3HUYHOM Toprosiu. [loatoMmy aBTOpOM
IIpe/sIaraeTcsi UCCIeA0BaTh AMHAMUKY CTPYKTYpBl Hapoa-
HOTO XO3i1CTBa YKpauHbI U OIIPEAEIUTh MECTO TOPTOBOH
OTpaciy B HEW.

ABTOpOM OIIPEAENEHO [Ba TOIXOAa K HCIONb30Ba-
HUIO MH()OPMAIIMOHHBIX CHCTEM B YHPAaBICHUU TOPIoO-
BbIMU TipeAnpustusiMu. [lepBblil moaxo, NpeaIoKeHHbII
N.B. Aptumrykom [5, ¢. 128], — 310 pa3pabotka coOCTBEH-
HBIX TPEXypOBHEBBIX WH()OPMALMOHHBIX CHCTEM YIpaB-
JICHNUS TOPTOBBIMM TPEANpHATHAMH. Bropoit mnoxaxon,
npumMensiemMbrii M. ['pumxo [6, c. 310], — 3TO OIEHKA MO
oTpeiesIeHHBIM KpuTepusm 1 Beioop CRM-cuctewm, cymie-
CTBYIOLIMX Ha YKpPaWHCKOM pblHKe. IIo MHeHMIO aBTOpa,
TIEPBBIN TOJXO/ SIBIISIETCS OYE€Hb IOPOTUM M JAIIUTEILHBIM,
MIOCKOJIBKY TpeOyeT COOTBETCTBYIOLIEH KBadu(uKauuu B
obnacty pa3paboTky HH(POPMALIMOHHBIX CHCTEM U CIICIH-
IN3UPOBAHHOTO MPOTPAMMHOTO OOECIICUCHUS], TTO3TOMY
IIPEAIaraeTcsi MPOBECTH PEUTHHIOBYIO OLICHKY CYIIECTBY-
I0IIMX Ha ykpauHckoMm pbiHke CRM-cucrem u BbIOparh
HauboJee ONTUMAaIBHYIO U3 HUX.

IMocranoBka 3agaum. llenbro uccienoBaHus SABIA-
eTcs aHAJIM3 COBPEMEHHOTO COCTOSIHUSI TOPTOBOM OTpacin
YKpauHbI, pEHTHHTOBAs OIICHKA W BEIOOP HanOOIee ONTH-

ManbHO CRM-cucteM it yIOpaBiICHHS TOPTOBBIMH
MPEANPUATHIMU.

H3a0:keHHEe OCHOBHOTO MaTepHaJia MCCJIeI0BAHMA.
[Ipoanamm3upyeM CTPYKTYpHBIE COCTaBIISIOIINE HApPOI-
HOTO XO34HCTBa YKpauWHbI, HUCIIOJb3Ys NaHHble [OCKOM-
crara YKpawHbI 00 00beMe PEeaTU30BaHHON MPOMYKIHH
(TOBapoB, yciyr) CyOBEKTOB XO3SIMCTBOBAHUS MO BHJIAM
3koHOMHYecKor gnesarensHocTH B 2010-2017 romax [7]
(Tabm. 1):

Ananu3 maHHeIX TaOl. 1 mokasall, 9YTO COOTHOIIEHMS
MEXIY OTPACIsIMU HAPOAHOI'O XO35MCTBA YKPauHbl MEHS-
I0TCSl BO BpeMeHH U OyJIyT MEHSTbCs B Oydylluem, Belb
VICNBHBIA BEC MPOMBINIICHHOCTH B TEYCHUE TOCICI-
Hux § yer yBenuuwics Ha 6,4%, celbCKOro, JECHOro U
PBIOHOTO XO3SHCTBA BBIPOC IOYTH B 2 pa3a. 3a 3TOT Ke
MEepHO YACIbHBIA BEC ONTOBOM M PO3HUYHOM TOPTOBIU
yMeHbIIICSA Ha 6%, npyrux oTpacier Ha 9,5%. OmgHaxo,
HecMOTps Ha 370, B Teuenue 2010-2017 romoB omroBas
W PO3HUYHAs TOPTOBIIS ObliIa BEAYyLIEH OTPaCIbI0 SKOHO-
MUKHU YKpauHBI, COXPAHSS B CTPYKTYpE HAPOITHOTO XO35H-
CTBa TIEPBOE MECTO MO 00BEMY peaM30BaHHON MPOIYK-
uu (40-42%).

IIpoBenem peittuaToByI0 o1ieHKy CRM-cuctem, koTo-
pble IPUMEHSIOTCA IS YIIPaBICHUSI TOPTOBBIMH MPEAIIPHU-
STUSAMU B YKpauHe, ¥ OMPEICTIUM HanO0JIee ONTUMATBHY IO
CHUCTEMY U3 HUX. MeTOIMKa PSHTHHTOBOI OIICHKU COCTOUT
B CpPaBHEHUH CHCTEMBI ITOKa3aTejel, XapaKTepHU3yIOIINX
(hyHKIHOHATHHBIE BO3MOKHOCTH CRM-CHCTEMEL, € YCITOB-
HOM 3TaJIOHHOW CUCTEMOM, UMEIOLLEH JTyUlIne Pe3yJbTaThl
[0 BCEM CpaBHHBacMbIM IMoKasarenasMm. J[ius oOpaboTku
JTAHHBIX M3 Pa3HBIX UCTOYHHKOB HCIOIB30BAJICS IKCIICPT-
HBIA METOJl, OCHOBAHHBIA Ha HCIIOJIB30BAHUU O00OOIICH-
HOTO OITBITA ¥ HHTYUINH CICIHATACTOB-3KCIIEPTOB.

ANTOPUTM 5KCIEPTHOTO METOda COCTOWUT W3 CIIEIYIO-
mux maros [8, ¢. 100]:

1. Bce CRM-cuctembl HyMepyIOTCsI TPOU3BOIBHO.

2. DKCHEPTHI PAHXHUPYIOT CUCTEMBI T10 IIIKaJIC TOPSIIKA.

3. ParmxupoBaHHBIC PSIBI CHCTEM, COCTABICHHBIC JKC-
MePTaMH, COMTOCTABIISIFOTCS.

4. OnpenemnstoTcsi CyMMBI PAHTOB KaXKIOH CHCTEMEI.

5. Ha ocHOBaHUM NOJIYYEHHBIX CYMM DPAaHIOB CTPOSIT
0000IIIEeHHBIN PaH)KUPOBAHHBIH PSA.

6. PaccuntsiBatoTcst 0000IIIEHHBIE SKCTIEPTHBIE OLIEHKH
KaueCcTBa ATUX CHCTEM, T.€. KO3 (QUIIUCHTHI X BECOMOCTH.

7. Ompenensercst kodpduuueHT KOHKOpAanuu KeH-
nmamna. JlemaroTcs BBIBOABI O COTIACOBAHHOCTH MHEHHUU
akcrniepToB. Ecnm koaddumment konkopaanuu Kenmanna
paBeH HyIIo, TO HaOMIoAaeTCss a0CONIOTHASI HECOITIACOBaH-
HOCTh MHEHHUH JKCHEepTOB; | — MOJHAasl COTIACOBAaHHOCTH
MHeHu#; Menpiie 0,2 ~ 0,4 — crmabas COIaCOBaHHOCTH
skcnepToB; 6omnere 0,6 + 0,8 — cruTbHASI COTTIACOBAHHOCTH
SKCIEPTOB.

Ta0nnna 1. CTpyKTypa HApOIHOI0 X0351iiCTBa YKPANUHBI

CrpykTypa o0beMa peaTn30BaHHON NPOAYKIMH (TOBApPOB, YCJIYT)
OTpacib cy0bEeKTOB X0351iiCTBOBaHHS 110 BUIAM JAesiTeJIbHOCTH, Y

2010 2011 2012 2013 2014 2015 2016 2017
IIpoMbIlIIEHHOCTD 31,79 34,37 33,25 33,67 34,01 33,54 34,07 33,81
Cenbckoe, JIECHOE U PBIOHOE XO3SHCTBO 2.8 3,04 3,67 3,75 4,78 6,51 6,03 5,52
OnroBasi 1 pO3HUYHASI TOPTOBIIS 42,12 40 39,08 40,17 38,96 37,77 38,22 39,58
Hpyrue orpacaun 23,29 22,6 24 22,42 22,25 22,18 21,67 21,09
Bcero 100 100 100 100 100 100 100 100

Hcmounuk: cocmasneno asmopom na ocroge [7]
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Taonuna 2. UcxoaHble JaHHBIE U pe3yjabTaThbl pacueToB

DKcHepTsI Peiitunr CRM-cucrem Cymma
(ucTounukyu uupopmauun) | bpm online sales Bitrix24 AmoCRM MeranJian

[9] 1 2 4 3 —
[10] 1 2 3 4 -
[11] 1 2 3 4 -
[12] 2 1 3 4 —
[13] 1 2 3 4 -
[14] 1 2 3 4 -

CymmMma 7 11 19 23 60

PetiTunr 1 2 3 4

Koaddunment Becomoctu 0,116666667 0,18333333 0,316666667 0,383333333 1
Ksagpar cymmbt 49 121 361 529 1060

Hcmounux: cocmaeneno agmopom na ocrose [9-14]

8. IIpoBepsieTcst 3HAUNMOCTh K03 (DHUIIMEHTa KOHKOP-
naiuu Kenpamna Ha ocHOBe y2-kputepus [IupcoHa, KOTo-
pBI CpaBHUBAacTCSA C TAONMYHBIM 3HAUCHHEM ¥, Ecmm
Y>> ps TO KOIDOULMEHT KOHKOPIALMK SIBIACTCS 3HAYM-
MBIM H CYIIECTBYET CHJIbHAsI CBSI3b MEXIY paccMaTpuBa-
€MBIMHU TIPHU3HAKAMH.

[TpumeHnM npeicTaBICHHbII aNropuT™ JUIst 00paboTKH
pe3yabraroB peituHroB CRM-cuctem 3a 2018-2019 ronst
[9-14]: mpoBepuM CTeNmEHb COITIACOBAHHOCTH MHEHUI
SKCIEPTOB MO CIEMYIOIUM crcteMaM: bpm online sales,
Bitrix24, AmoCRM, Meramian. Koneuno, 3mece pac-
CMOTpEHBI JIAJIeKO HE BCE IPEICTaBICHHbIE Ha DPBIHKE
CRM-cucrembl, a TOIBKO T€, KOTOPbIE OBbUIM MPH3HAHBI
OCHOBHBIMH MTPOKaMH B YKpauHe. VIcXonHble JaHHBIE U
pe3yabTaThl PacueToOB SKCIIEPTHBHIM METOIOM IPEACTaB-
JIeHBI B Ta0M. 2.

Ilo pesymsraram Tabm. 2 HaligeM CyMMy KBaJaparoB
OTKJIOHEHUI PaHTOB KaXIOTro 00beKTa OT cpemHel apud-
Mmetuueckoit: S = 1060 — (60%/4) = 160, a 3arem ko3 hu-
ueHT koukopaaiuu Kenmamna: W= (12-160)/6*(4° — 4)=
=0,89. 3naueHne k03 HUIHEHTa KOHKOPIAINH CBUACTEITh-
CTBYET O CUJIbHOM COIVIACOBAaHHOCTH MHEHUH 3KCIIEPTOB.

Ompenmenum  y>-kpurepmii Ilupcona: > = (12-160)/
(4-6-5) = 16 u cpaBHUM €r0 C KPUTHUYECKUM 3HAUCHUEM:
16> 11,07, T.e. k03 PULUEHT KOHKOPAALMH SIBJISIETCS 3HA-
YUMBIM W CYIIECTBYET CHJIBbHAS CBSI3b MEXIY paccMaTpH-
BaeMbIMHU NTPU3HAKAMH.

Taxum o06pazom, perituar CRM-cucteM BBITIISIINT clie-
QYoM obpas3om:

1) bpm online, 2) Bitrix24, 3) AmoCRM, 4) Mera-
IUTaH, T.e. Haubojiee ONTHUMAIBHOW JUIsS YIpPaBICHUS
TOPrOBBIMU MpeanpusTUsIMU YkpauHsl sBasercs CRM-

cucrema «Bpm online». [To MHeHHIO aBTOpA, IS TIOITY-
ngpuszanuu ucnonb3zoBaHus CRM-cuctem B TOProBoi
oTpaciu YKpawHbI CIEAYeT MPOBOAMTH Pa3bsICHUTEIb-
HYI0 pPaboTy cpeaM TOPrOBBIX MpeXIpHHUMATENICH,
MacTep-kiaccel npumMeHeHHss CRM-cuctemM U TexXHOIO-
T'ui, uX TpoOHOe 6ecTIaTHOE UCIIOIB30BaHUE B JCATENb-
HOCTH TOPTOBBIX IPEIIPUATHI.

BbiBoabI M3 NpOBedEHHOro HccJeA0oBaHusl. AHa-
JIM3 CTPYKTYPbI HAPOIHOTO XO3SIMCTBAa YKpaWHBI IOKa3al,
gyto B TeueHue 2010-2017 romoB ToproBast oTpacis Oblia
BEIYILIEH OTpacibl0 HPKOHOMHMKHM YKpauHbl, COXpaHss B
CTPYKTyp€ HapOIHOTO XO3AHCTBa IEPBOE MECTO MO 00B-
eMy peanuzoBaHHOU npoaykiuu (40-42%). DxcnepTHBIM
METOZIOM OIIpe/ieNieHa CTENEHb CONIACOBAHHOCTU MHEHHH
SKCIEPTOB OTHOCUTENbHO peiitnHra 4-x CRM-cucrem:
bpm online sales, Bitrix24, AmoCRM, Merarutas. 3nade-
Hue kodpdunmenta konkopranmu Kennamma 0,89 ceune-
TENBCTBYET O CHIIBHOW COTJIACOBAaHHOCTH MHEHHH 3KCIep-
toB. Ha ocHoBanuu y*-kputepusi [lupcoHa ompemeneHo,
yro koddduimeHt xonkopmaumu Kenpamnma sBisiercs
3HAQYMMBIM M CYILIECTBYET CHIJIbHAs CBS3b MEXIy pac-
CMaTpUBAaeMBIMU TIpH3HAKaMu. TakuMm 00pa3oMm, peHTHHT
CRM-cucteM BBINIONT CIEAyIOINAM obOpa3om: 1) bpm
online 2) Bitrix24, 3) AmoCRM, 4) Merarnas, T.e. Hau0o-
Jiee ONTUMAJIbHOM JJIsl YIIPABJIEHUS TOPrOBBIMU IIPENIIPU-
arusiMu YkpanHsl siBisiercsi CRM-cucrema «Bpm online».
Jns momynsapuzauuu ucnonb3oBaHuss CRM-cuctem B
TOProBOil OTpaciau YKpauHbl CIEAYET MPOBOAUTH pazbsic-
HHUTEJBHYIO paboTy Cpey TOPTOBLIX MpENIPUHUMATENCH,
Mactep-kiacchl mpuMeHeHus CRM-cucTteM U TEXHOJIOTUH,
ux 1npoOHoe OecIIaTHOE MCIONb30BaHUE B JEATEILHOCTH
TOPTOBBIX MPEANIPUSITHH.

1. Binoyepxiecvrkuti O.b. Bukopucmarnus iHmenekmyaibHux iHQOpMayitiHux cucmem 071 YNPAGIIHHL MOP206e/ib-
Humu nionpuemcmeamu. CyuacHuil pyx Hayku . mezu 0onogioeu Il migicHap. Hayk.-npakm. ihmepHem-KoH@., M. /[Hinpo,

28-29 uepens 2018 p. Juinpo, 2018. C. 29-34.

2. Hccneoosanue «bumpuxc24» u GfK Ukraine: monvko 6% ykpaunckux npeonpusmuii ucnonssytom CRM-cucmembi.
URL: https://www.pcweek.ua/themes/detail. php?ID=156464 (0ama 36epnennsa: 11.10.2019).

3. Buwapam H. Cyuachuii cman ma menoenyii po3eumxy nomeHyiamy KOHKYPEeHmMOCHPOMOACHOCHE MOP20GENbHUX NIO-
npuemcma Yrpainu. Insecmuyii : npaxmuxa ma 0oceio. 2019. Ne 18. C. 62—69.

4. Posencvka B.B., Byprxayvruii FO.FO. Ananiz cyuacnozo cmauy po3sumiy mopeieenvroi eanysi Yxpainu. Exonomiy-

nu gichux Jonbacy. 2019. Ne 2(56). C. 145—-150.

5. Apmuwyk IB., Beneii O.1. Inmenexmyanizogani cucmemu YnpagniHHA mMOpP2OSeIbHUM NIONpuemMcmeom. BicHuk
Hayionanvnoeo ynisepcumemy «Jlvgiscoka nonimexnixay. 2010. Ne 683. C. 128—133.
6. Tpuwxo M.I. Oenad punky npoepamuux npooykmie O0Jis YNpasiiHHa mopeosenvhumu mepexcamu. I1obanvui ma

Hayionanvri npoonemu exonomiku. 2016. Bun. 6. C. 310-314.

7. Obcse peanizosanoi npodykyii (mogapis, nociye) cyd’'ekmie 20cno0aproéants 3a 6UOAMU eKOHOMIUHOT OILIbHOCMIE
(2010-2017). URL: https://ukrstat.org/uk/operativ/imenu/menu_u/sze.htm (Oama 36epnenns: 11.10.2019).

-16-



HAIIIOHA/IBHA EKOHOMIKA Inmenexm XXI Ne 5 2019

8. Binoyepxiscoxuii O.5. Memoouuni éxasieku 0o npakmuunux sanams 3 kypcy « Ocnogu cmanoapmu3sayii, mempono-
2ii ma ynpaeninus saxicmioy. Xapxie : HTY «XI1l», 2019. 120 c.

9. JIyuwue CRM cucmemer 2018 2o0a. URL: https://best-crm.ru/cyrm-rating-2018/ (0ama 3eepuenna: 11.10.2019).

10. Petimune CRM-cucmem. URL: http://wt.ua/blog/news-5.html (0ama 36epnenns. 11.10.2019).

11. Ton 10 nyuwux CRM cucmem ona Ykpaunvi. URL: http.://www.livebusiness.com.ua/tools/crm/ (Oama 36epHeHHs:
11.10.2019).

12. Pezynomamu oocnioxcennst punky CRM ¢ Vkpaini. URL: https://www.bitrix24.ua/crmresearch2018/ (0ama 36ep-
nenns: 11.10.2019).

13. Peuimune ayuwux CRM cucmem. URL: https://inmark.idresult.ru/rejting-crm-sistem/ (dama 36epHenms:
11.10.2019).

14. Peiimune nyuwux CRM cucmem 2019 200a. URL: https://basetop.ru/reyting-luchshih-crm-sistem/ (Oama 36ep-
nenns: 11.10.2019).

1. Bilotserkivskyi O.B. (2018). Vykorystannia intelektualnykh informatsiinykh system dlia upravlinnia torhovelnymy
pidpryiemstvamy [The use of intelligent information systems for the trade enterprises management]. Proceedings of the
Suchasnyi rukh nauky (Ukraine, Dnipro, June 28-29, 2018), Dnipro, pp. 29-34. [in Ukrainian]

2. Issledovaniye «Bitriks24» i GfK Ukraine: tol’ko 6% ukrainskikh predpriyatiy ispol zuyut CRM-sistemy [The study of
"Bitrix24" and GfK Ukraine: only 6% of Ukrainian enterprises use CRM-systems]. Available at: https.://www.pcweek.ua/
themes/detail php?1D=156464 (accessed 11 October 2019).

3. Bsharat N. (2019). Suchasnyy stan ta tendentsiyi rozvytku potentsialu konkurentospromozhnosti torhovel'nykh
pidpryvemstv Ukrayiny [The current situation and trends of the competitiveness's potential development trade enterprises
of Ukraine]. Investytsiyi : praktyka ta dosvid, no. 18, pp. 62—69. [in Ukrainian]

4. Rovens'ka V.V, Burkats'kyy Yu.Yu. (2019). Analiz suchasnoho stanu rozvytku torhivel'noyi haluzi Ukrayiny
[Analysis of the current state of development of the Ukrainian trade industry]. Ekonomichnyy visnyk Donbasu, no. 2(56),
pp. 145—150. [in Ukrainian]

5. Artyshchuk 1V, Beley O.1. (2010). Intelektualizovani systemy upravlinnya torhovel'nym pidpryyemstvom
[Intellectualized trading company management systems]. Visnyk Natsional'noho universytetu "L'vivs'ka politekhnika",
no. 683, pp. 128—133. [in Ukrainian]

6. Hryshko M.H. (2016). Ohlyad rynku prohramnykh produktiv dlya upravlinnya torhovel'nymy merezhamy [Market
overview of software for managing retail networks]. Hlobal'ni ta natsional'ni problemy ekonomiky, vol. 6, pp. 310-314.
[in Ukrainian]

7. Obsiah realizovanoi produktsii (tovariv, posluh) sub’iektiv hospodariuvannia za vydamy ekonomichnoi diialnosti
(2010-2017). [Volume of sold products (goods, services) of businesses by type of economic activity (2010-2017)]. Available
at: https://ukrstat.org/uk/operativ/imenu/menu_u/sze.htm (accessed 10 October 2019).

8. Bilotserkivskyi O.B. (2019). Metodychnivkazivky do praktychnykh zaniat z kursu « Osnovy standartyzatsii, metrolohii
ta upravlinnia yakistiuy [Methodical instructions for practical classes on the course "Fundamentals of standardization,
metrology and quality management"]. Kharkiv: NTU «KhPIy. [in Ukrainian]

9. Luchshiye CRM sistemy 2018 goda [The best CRM systems in 2018]. Available at: https://best-crm.ru/crm-
rating-2018/ (accessed 11 October 2019).

10. Reyting CRM-sistem [Ranking of CRM systems]. Available at: http://wt.ua/blog/mews-5.html (accessed
11 October 2019).

11. Top 10 luchshikh CRM sistem dlya Ukrainy [Top 10 best CRM systems for Ukraine]. Available at:
http://www.livebusiness.com.ua/tools/crm/ (accessed 11 October 2019).

12. Rezultaty doslidzhennia rynku CRM v Ukraini [Results of CRM market research in Ukraine]. Available at:
https://www.bitrix24.ua/crmresearch2018/ (accessed 11 October 2019).

13. Reyting luchshikh CRM sistem [Rating of the best CRM systems]. Available at: https://inmark.idresult.ru/rejting-
crm-sistem/ (accessed 11 October 2019).

14. Reyting luchshikh CRM sistem 2019 goda [Ranking of the best CRM systems in 2019]. Available at:
https://basetop.ru/reyting-luchshih-crm-sistem/ (accessed 11 October 2019).

E-mail: abelocerk@gmail.com)

-17-



