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NMPOTHO3YBAHHS YCHIITHOCTI BAHKIBCBKOI'O MAPKETUHIY
METOJAMM JIOI'ICTUYHOI PEI'PECII

Y cmammi oano mooenv nozicmuunoi pezpecii, nodyoosanoi na ocho6i cmamucmuuHol 6a3u npo pe3yivmamu Onu-
myeanns Kopucmyeauié OAHKIBCLKUX ROCIyZ 3acodamu menehonnozo 36’°a3Ky ma enekmponnoi nowmu. Jlozicmuuna
pezpecis AK Memoo KAacuuHo20 MAWUHHO20 HAGYAHHA I3 yuumenem 003607118 Kaacugikyeamu cnojicueaiie 6anKiecbKux
nociyz Ha mux, 071 KOMPUX MapKemuH2z06i 3axo0u y hopmi eneKmponnux aucmie ma 036iHKiI6 eheKmueni, ma Ha mux,
011 KOmpux maki mapKkemunzo6i 3axoou neoieei. Ha ocnosi po3poonenoi mooeni moicna npozHo3ysamu epexmusHicmo
OAHKIECHK020 MAPKEMUH2Y 0151 KOHKPENHO20 CROMCUBAYA DAHKIGCOLKUX NOCIY2, NPU YOMY Pe3YIbIyIo4a 3MIHHA NOKA3YE
IMOGIpHICIb HANEHCHOCHI chodicusaua 00 OOHIcT i3 pyn. Moodens morce Oymu eukopucmana 6ankamu 01s HPocHO3y-
GAHHA YCHIWHOCIT MAPKEMUNH206UX KAMNAHIN, ORMUMI3AYIT Yinell 6 MeXcax map2emunzo6ux Zpyn Kopucmyeauie 0anKie-
CbKUX ROCITYZ NIO YAC PO3POOTIEHHA MAPKEMUH208UTI KAMANAHIIL, A MAKOXMC YX6AeHHA eheKmUsHUX YNPAGTIHCOKUX PilleHb
y bankiecoKiil cgpepi Ha ocHo6i danux.

Knrouoei cnosa: nozicmuuna peepecis, mapkemune, npo2Ho3, OAHK, COHCUBAY.

FORECASTING BANKING MARKETING SUCCESS
WITH LOGISTIC REGRESSION METHODS

Zomchak Larysa, Vdovyn Mariana
Ivan Franko National University of Lviv

The aim of the article is to investigate the impact of telephone calls (so called telemarketing) and e-mail surveys on the
purchase of banking services by consumers. As the part of the marketing campaign, the bank's employees call their custom-
ers and, at the same time, potential consumers of new services, and offer to open a deposit; The client receives a similar
offer if he contacts the contact center of the bank for any other reason. Accordingly, the result of the marketing campaign is
binary: successful or unsuccessful contact, i.e. the client put money on deposit or did not. Based on the available statistical
information on conversations with the bank's clients, it is necessary to build a classification model that determines whether
the client will make a deposit based on his characteristics. For binomial logistic regression construction, statistical data, that
characterize potential consumers of the product were used, namely their age, gender, level of education, marital status, posi-
tion at work, etc. The model is implemented in the R-Studio environment. The logistic regression model is realized on the
basis of a statistical database, which describing users of banking services, who responded by telephone and e-mail. The basic
idea of logistic regression is to use an already developed linear regression mechanism by adding probability, using a linear
prediction function that explains variables and a set of regression coefficients that are unique to the model but the same for
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all iterations. Logistic regression as a method of classical machine learning with a teacher allowed to classify consumers
of banking services for those sensitive to marketing calls and for those for whom such marketing activities are ineffective.
Based on the developed model, it is possible to predict the effectiveness of banking marketing for specific monitoring of bank-
ing services, so that the effective change shows that the level of reliability of consumers to the same group. The model can
be used by the bank to predict the success of marketing projects, optimize prices within the target groups of banking users
during the development of marketing services, as well as increase effective management decisions in the banking sector on

dream data.

Keywords: logistic regression, marketing, forecast, bank, consumer.

IMocTanoBka npodaemu. [IIBuaKwiA Ta JeTKUit JOCTYTI
CroKuBauiB 0 iH(opmamii mpo ToBapw, MOB’S3aHUHN 13
HOMIMPEHHSM 11 B €JIEKTPOHHOMY BHUIJISIIII, 3yMOBHB O1IbIII
0OTpyHTOBaHMH BUOIp CIIOXKMBauiB Ta OLIBII PETEIHLHUN
MiJIX1J] CIOKKUBaYiB JI0 MOKYNOK. Halvacririe roJoBHUMU
KPHUTEPISIMH CIIOXKHMBaya € TIIO€JHAHHS BHCOKOi SIKOCTI
TOBapy Ta HU3bKOI IiHKW. OjHAaK, 3a3BUYal, CIOKMBadl HEe
MOXYTh YITKO OOIPYHTYBaTH, YOMY BiIJaIOTh IepeBary
OJIHMM TOBapaM Iepej iHIIMMH, YUM KEepYyIOThCS I 4ac
BHOOPY, UM MiJAIOTHCS BIUIMBY PEKIAMHUX MPOTO3HUITIH.
BaHKiBChKHMIT MapKETHHT TaKOX 3a3HAB 3HAYHUX 3MiH ITiJT
BIUIMBOM LMX TeHIeHLiH. Po3pobneHHs ycmimHux OaH-
KIBCBKMX MapKeTHHIOBUX CTpaTerii nependadae 3actocy-
BaHHS IMiIXOIB, SKi 0a3yrOThCS HA JaHUX, KOTPi, B CBOIO
Yepry, peaizoBylOThCS METOAaMH MAIlIMHHOTO HaBYaHHS.

AHaJI3 ocTaHHIX JocaigxeHb i myGuaikanii. Bopo-
JIOBXK OCTaHHIX POKIB 3’SIBIJIOCH Oararo myOmikarii, mpu-
CBAYCHHX 3aCTOCYBAHHIO METOJIB MAIIMHHOIO HaBYaHHS
Ta KUTBKICHOTO aHANi3y JaHUX B MapKeTHHTY. Tak, MeTo-
JaM ToOyIOBH PEKOMEHIAIMHUX MapKeTHHTOBHX CHC-
TEeM Ha OCHOBI JJaHUX TpHCcBsueHi myOmikanii Herpeit M.
ta ['nora T. [1; 2]. X. Ecanamonu [3], JI. Cinroseii [4]
ta P. [Maytap [5] AOCHiIyOTh MOKIMBOCTI 3aCTOCYBaHHSI
METO/IIB IHTEJEKTYaJbHOTO aHai3y MaHuX y MpSIMOMY
0GaHKIBCHKOMY MapKETHHTY.

3arajbHUN OIS MOMKIIMBOCTEH 3aCTOCYBaHHS METO-
IiB MAaIIMHHOTO HAaBYaHHS y OaHKIBCBKOMY MapKETHHTY
MoxkHa 3HaiiTH y K. Banra [6]; C. o Ta ciiBaBTOpH TIpO-
BEM TOPIBHSUIIBHUM aHaJi3 METOZIB MPOTHO3YBAaHHS Ha
OCHOBI JaHUX OaHKIBCHKOTO TEJICMapKeTUHTY [7].

Mertomu kinacuikailii Ha OCHOBI MAIIIMHHOTO HABYAHHSI,
X MOPIBHSHHSI, TIEPEBAry Ta HEJOJMIKH PO3IIISTHYTI y CTATTi
K. Bicaenra [8]. B. I'ponka [9] 3i cmiBaBTOpaMu po3ris-
JIAfOTh MOKJIMBOCTI 3aCTOCYBaHHSI METOJIB Kiacudikamii
3 y4mTeneM, sKi 0a3ylThca Ha JepeBax pIllleHb Ta IXHIX
Momudikamisx, a C. Sur ta T. UeH MeTonn HEBU3HAYCHUX
nepes pimiess [10]. T. ST 31 ciBaBTOpamMu peanizoByIOTh
MOJIeJTh HAIBHOTO 0a€CiBCHKOTO KiacudikaTopa Ta acorria-
TUBHUX IPaBHJI HA OCHOBI JIAHUX, OTPHUMAHUX 32 Pe3YJib-
TaraMu MapKeTHHroBoi kammnanii B 6anky [11]. K. Kpimna
ta [1. Penni 3acTocoByIOTh 1St pO3B’sI3yBaHHs 3a/1a4l KJia-
cudikamii 1aHnX 0aHKIBCHKOTO MapKETHHTY METO[ TITH00-
KHX HEHPOHHUX MEpEX Ta MOPIBHIOIOTH 13 pe3ysbTaTaMH,
OTPUMAHUMH 32 JOMOMOTOI YOTHPHOX CTAHIAPTHUX Kla-
cudikaropis [12]. [icTs METOMIB MAITMHHOTO HABYAHHS,
a caMme: METONW JAepeBa pillleHb, HAiBHUI OaeciBCHKHIA
Kiacuikatop, HEMPOHHI MEPEXKi, METO OTIOPHUX BEKTO-
PpiB, JIOTICTUYHA perpecist Ta BUMAAKOBI JIICH peaizoBaHO
y crarti A. Bepma [13]. I3 anami3y miteparypu 3po3y-
MIJIO, IO KJIacU(iKaIlisl METOIaMU MAIIMHHOTO HABYAHHSI
IIMPOKO 3aCTOCOBYETHCS 0 MapKeTHHIOBUX JIaHUX OaH-
KiB, TPH YOMY BHOIp METO/Y 3aJIKHTh 3HAYHOIO MipOIO SIK
BIiJT ITUJTI TOCITI/KEHHS, TaK 1 Bil 0COOIMBOCTEH BUOIPKH.

IlocTanoBka 3aBranusa. HeoOXiqHO TOCITIANTH BIUITHB
Tele(OHHUX [3BIHKIB Ta ONUTYBaHb Ha 3IiHCHEHHS

NOKYIKH KOPUCTYBa4aMH OaHKIBCBKHX IMOCIYT. Y MeXax
MapKETHHTOBOI KaMIMaHii TpaIiBHUKN O0aHKY TelnehoHy-
IOTh CBOIM KIII€HTaM Ta, BOJHOYAC, IMOTCHI[IHHUM CIIO-
JKMBa4aM HOBHX IIOCIYT, i MPOMOHYIOTh BIIKPHTH JEIIO-
3UT; aHAJIOTIYHY MPONO3HULII0 KIIEHT OTPUMYE, SKIIO CaM
3B’SI3y€ThCS 3 KOHTAKT-LEHTPOM OaHKy 3 Oy/b-sKOl iHIIOT
npuanHA. BianosigHo pesynerar OiHapHUit: ycminmmuii abo
HEYCITIIIHUKA KOHTAaKT, TOOTO 3aKJIaJCHUH YU Hi JETO3HUT
kiaieHnToM. Ha ocHOBI HasiBHOI crarncTnuHoi iH(opMmarii
PO PO3MOBH i3 KJlieHTaMH OaHKy MoTpiOHO moOymyBaTn
KiacuQikaliiiHy MoJeib, sKa J03BOJINTH BH3HAYaTH, YW
3aKJiaJie KIEHT JeM03UT Ha OCHOBI HOTO XapaKTepUCTHUK.

Buxisian ocHoBHOro Martepiany nociimkenHs. J{uc-
KpeTHI Mojielli BUOOPY JO3BOJISIFOTH CIIPOTHO3YBATH BHOIP
CHOKMBavya MK [BOMa YM OLIbIIEC TOBapamH, a HauIo-
IIMPEHINIOI0 Cepel] IbOTO KJacy MOAENeH € JIOTiICTHYHA
MOJIEIIb.

Jlorictuana perpecis — 1me THI KpuUBOi perpecii
y=/f(x), ne y — xareropiiina 3minHa. ¥ TunoBomy
BUTIAJIKY JJIS pe3yibTylodoi 3MIHHOI y 3amaHuil HaOip
(hakTOpHHX 3MIHHUX X, TpH YoMy (aKTOpHI 3MiHHI
MOXYTh OYTH SIK KaTETOPIHHUMHU, TaK 1 KUTbEKICHUMHU.

[MpumymieHHs, sKi HepeaylOTh 3aCTOCYBAaHHIO JIOTIC-
TUYHOI perpecii, aHAJOTiYHI 10 TUX, SKi BHCYBalOTh JIO
niHilHOI perpecii. OHaK, Ha BiAMIiHY BiJ JIiHIHHOT perpe-
cii, Ha BUXO/ JIOTICTUYHOI perpecii OTpuMyIOTh HE MpO-
THO3 3MIHHOI, a 3HaueHHsl (yHKIIi WMOBIPHOCTI HaJeXk-
HOCTI JI0 TICBHOTO KJIacy.

OCKUIBKM TIpH  TPOTHO3YyBaHHI Ha OCHOBI METOJIB
MAIIMHHOTO HABYAHHSI FOJIOBHA META MOJIATA€ B OTPUMaHHI
TOYHHUX TPOTHO3IB, @ HE B IHTEpIpeTallii pe3yibTariB, TO
JIOITYCTHME MTOPYILIEHHS ISSIKUX TPHITYIICHb.

Hexaii x — pakropHa 3MiHHA, y — pe3yNbTyIoua 3MiHHA,
TOMII BOHM YTBOPIOIOTH TOYKY 3 KOOpAWHATAMH (X, )).
Mogenb J10ricCTHYHOT perpecii MaTuMe BUTIISL;

y:logit’l(z)+8: +&>

1+exp(-z)
ne z=bh,+ ijxj .
Jj=1
Hexait p, = (b,x,), Bextop b=[b,...b,] . Mosnaunmo
BUOIPKY (aKTOPHUX 3MIHHUX SIK:
1 x
X=.

1 x!
[ToTpiOHO 3HaliTM Take 3HA4YeHHsS BekTopa b, 1100
BHKOHYBAJIacsi yMOBa!

2 & 2
S=lly-pl =2 (n-n)"
i=1
3a peaslbHUX YMOB MTPOBEICHHS MAPKETHHIOBO1 KamIIa-
Hil TOCTIfHO JOMAIOTHCSI HOBI AaHI y BHOIPKY, TOMY, IS
JIOCSITHEHHS HaJliHOI MPOTHO3HOI OIIIHKH 3aCTOCOBYEMO
CXeMy OIIIHKH THIy «00EepTOBOTO BiKHA» 3 (piKCOBAHHM
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TUBHOCTI Mojielti. Po3mozisn 3a1aH0 HACTyTHUM YHHOM:
70% 1OYaTKOBUX JAaHUX BUKOPUCTAHO AJISI TPEHYBaJIb-

—_

o
3]

Horo HaOopy, iHmi 30% 1 TecToBOro Habopy

Eran Tperiit — cTBOpeHHsT MOJIelT.

Jls Toro, o6 IepeTBOPHUTH ITPOTHO3HI 3HAYCHHS 10
HMOBIpHOCTEH BHKOPHCTOBYEMO CUTMOIIHY (DYHKIIIIO.
L5t dyHKIis TepeTBOpIOE Oyib-sKe JiliCHE 3HaUYEHHST Ha
3HaueHHs B fmiamazoHi Bix 0 mo 1 (pue. 1). ¥ mammH-
HOMY HaBYaHHI CUTMOIJI BUKOPHCTOBYETHCS IS TIepe-
TBOPEHHS IMPOTHO31B 0 HMOBIpPHOCTEH.

1
S (Z) l+e?’

e s(z) = BuxiaHuii napamerp B ianasoui Bizx 0 10
1 (omiHKa IMOBIPHOCTI);

z — BXiHe 3HaueHHs (1epea0aueHHs BallIoro ajiro-
PHTMY);

e — OCHOBA HATyPaJILHOTO JIOTapudMy.

Ha pucynky 1 mpezacraBneHnii rpadik MOXKIUBHX

o
()]
o

3HauCHb BUXITHUX MapaMeTpiB (QYHKIIII.

Qv

OTpUMy€eMO TIPOTHO3 IS 33J]aHOTO HAOOPy JTaHMUX,

Puc. 1. I'padix Mo:KTUBUX 3HAYEHD
BUXIIHUX apaMeTpiB QpyHKIil

PO3MIpOM, SKa BHKOHYE OHOBIICHb MOJENEH 1 BiAKHIAE
Haiicrapii 1aHi.

TpanuiiitHo, 1aHi BXiJHOI CTATUCTHYHOI BUOIPKU PO3-
HOJIMMO 32 YaCOM Ha JIBI YaCTHHH:

1. TpenyBanbHi faHi (training data) — 3a mepion
4-x poKiB;

2. TecroBi nawi (test data) — 3a ocTaHHIH piK.

IcHytoTH pi3HI crmocobu po30WTTA BHOIpKH: TpocTa
BUIIaJIKOBa BHOIpKa 1 cTparudikoBaHa BUOIpKa Ha IMiJCTaBi
pesyabrary, 3a 1aToro Ta MetogamMu Tomo. CKoprucTaeMoch
crioco0oM BUTIAIKOBOT BHOIPKH JAHUX.

TpenyBanbHi AaHi BUKOPUCTOBYIOTH JJ1sl BUOOPY (pyHK-
mii i mogeni. KoxeH i3 3anuciB MicTUTh iH(OPMAIIiIO TIPO
pe3ynbTar po3MoBH (TOOTO ycmix abo mpoBas) Ta BXiIHI
XapaKTEepUCTUKH CIIoXHBada. Jl0 XapaKTepUCTHK CIIOXKH-
Baya HaJIe)XaTb: aTpUOYTH TEIEMapKeTHHTy (HAIpUKIa,
HaNpsIMOK J3BiHKA), JieTali MPOAYKTY (HAlpHKIaI, Mpo-
[ICHTHA CTaBKa) Ta iHQopMaIlis mpo kiieHTa. Takox 1o
[MX 3aMKCIB JOJAHO JIaHl 3araJIbHOrO COIiaJbLHOIo Ta KO-
HOMIYHOTO XapakTepy, IUISIXOM 300py 30BHILIHIX JaHUX.

s MozenmoBaHHS 3a TOTIOMOroro R OyB BUKOpHCTa-
HUH «carety Maker.

Ha mepmromy erami iMITOPTYEMO Ta OYHILYEMO JaHi.
3a3BrUuaii 4yacTMHA OYHMINEHHS JaHUX 3aiimac Oararo
yacy i mependavae KiibKa €TariB, TAKUX SK BUIIPABICHHS
MMOMIWIOK (popMaTyBaHHS, BHUIIPABICHHS BiACYTHIX abo
NOMMJIKOBHX 3HAueHb Ta CTaHAApTHU3allis] KaTeropiiHux
CTOBIILIB. B 1IbOMy npuKIazi eran o4uIIeHHs JaHuX OyB
MIPOMYIICHNH, OCKITBKH BCi AaHi OynH peTesbHO BixibpaHi
repes um.

Jpyruii eram — po3moin TpeHyBaIbHI Ta TECTOBI JaHi.

Mera CTBOpEHHS TIPOrHO3HOT MOJIENIi TOJISIrae y mpo-
THO3YBaHHI HOBHMX JaHMX. SIKIIO BHKOPHCTOBYBATH BCI
JIaHi, JOCTYITHI TSI CTBOPEHHS MOJET, HE 3MOXKEMO Tepe-
BIPUTH IIPOAYKTUBHICTH MOJIEINI 3 HAOOPOM JJaHUX, SIKUIT He
BHUKOPHCTOBYBABCS JUIsl HOTO CTBOpPEHHS. ToMy MpaBHIIbHO
PO30HTH 1MOYaTKOBI HAOOPH JTAaHWX y HABYAJIbHI T4 TECTOBI
Habopu. TpenyBanbHUIT HaOlp Oyge BUKOPHCTAHHMH JUISt
CTBOPEHHS MOJIENI, a TECTOBHI HaOIp IS OLIHKA IPOIYK-

AKUH TIOKa3y€e YK MOTOMUTHCS KITIEHT Ha AETO3UT.
[Totouna QyHKIis TNPOTHO3YBaHHS IIOBEPTAE
ouiHky mMoBipHocti Mix 0 1 1. st Toro, mo0 BixHe-
CTH IIFO OLIIHKY /IO AUCKPETHOTO KJIaCy, BHOMPAEMO Tpa-
HUYHE 3HAYEHHS 1 TPHUITYCKAEMO, SIKIIO 3HAYCHHS OLIHKN
Oinbilie 3a 0OpaHe rpaHUYHE 3HAYEHHs, OyJaeMo Kiacudi-
KyBaTH Horo B kiaci 1 i AKIIo HIKYe — MU KJIacupiKyeMo
3HAYEHHS B Ki1ac 2:

p=0.5,class =1,
p<0.5,class =0.

Konu € HaOip mpOTHO3IB, I OI[IHIOBAHHS C(CKTHB-
HOCTI MOZIETIi MOJKHA BUKOPHUCTOBYBATH Pi3HI MOKA3HUKH.

Jlst Monenelt perpecii:

— cepenHs KBaJpaTuyHa Mmoxuoka;

— KoedilieHT aeTepMiHarii;

— xopesis CriipMeHa.

Jist knacuikaiiHUX MOJIEIIeH:

— IOKa3HMK 3araJlbHOi TOYHOCTI, ajie KOJU KJIACH €
He30allaHCOBaHI [1e MOXKE BUKJIMKATH TICBHI TPY/IHOIIII;

— crarucTuka Kamma BpaxoBye O4YiKyBaHy 4YacTOTY
TIOMHJIOK.

Tenep, mMaruu NPOrHO3, OTPUMAHHI 3a JIOTIOMOIOIO
TPEHYBaJIBGHOTO HA0OPY JAHNX, MOKEMO OLIIHHUTH MPOIYK-
TUBHICTh MOZEI Ha HAOOpi TecTOBHX MaHWX. HaiOuipmn
0a30BMM ITOKAa3HUKOM IPOIYKTUBHOCTI € 3aralibHa TO4Y-
HICTh, TOOTO YacTKa BHUITAJKiB, KOJIU PE3YIbTaTH CIIPOTHO-
30BaHO NPaBWIbHO. TOYHICTH ISl TPEHYBaJIBHUX 1 TECTO-
BUX HabOopiB cranoButh 91,16% Tta 91,24% BiamoBiaHo.
Li BenmuKi 3HaYEHHS TOYHOCTI MOXYTh OyTH IOB'sI3aHi 3
JucOaTaHCcoM Kilacy y Habopax JaHHX.

Jucbananc kmacy BinOyBaeThCs, KOIM BiHOCHA Yac-
TOTa OJTHOTO KJIAacy (HAIPUKIIAJ, TOKYIIIIB, SKi MPHI0aTH
MPOJYKT) Ay’Ke HU3bKa B MOPIBHSHHI 3 IHIIOKW (HaNpH-
KJIaJ1, KII€HTH, SKi He KymyBaimu mpoxykT). Lle BimOysa-
€TbCcsl y Oararbox cepax 3a pi3HHX NPUYUH, HANPUKIA,
y IU(pOBOMY MapKeTHHTY (PEHTHHI KJIIKIB, KOJIU JIMIIIE
HEBEJIMKA YaCTHHA JIIOACH HATHCKAE OCHIIaHHs) 4 y OaH-
KIBCBKill cripaBi (BHsIBIICHHS IIaxXpaiicTBa, a/pke OUIBIIICTD
TpaHCaKIIi HEe MaxpanichKi).

[IpobnemMu 31 TOYHICTIO MPOTHO3Yy BHUHUKAKOTH MpPHU
He30allaHCOBaHOMY Ha0opi AaHuX. Po3misHeMo 11e Ha npu-
kiaai email kammanii. [IpumycTuMo, o MOIeTs TPOTHO-
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3y€ HE MepexiJl KOpUCTyBay 3a Ha/IICIIaHUM ITOCHJIAHHSM.
Toni mma THX KOPUCTYBadiB, SKi BCE TaKW MEpeHIUIN 3a
TTOCHJIAHHSM MOJICITb 3aBX/I1 Oyae poOMTH HETIpaBUIIbHUN
HPOTHO3.

OIIHUMO TOYHICTE i€l Momeni 3 He30alaHCOBAaHUM
Habopom nanux (3 10000 kimientis auime 100 nepexonis).

numberOfCorrectPreditions

Accuracy = *100% =99%

totalNumberPredictions
Juist 1€l 5k MOZIeT OIIHUMO TOYHICTh 30a71aHCOBAHOTO
Habopy marux (i3 10 000 xmienTiB, 5000 HATHCKAHB).

Accuracy :m *100% = 50% -
10000

Bucoka TOUHICTB, IO CITOCTEPITAEThCS 3 He30aIaHco-
BaHUM HAa0OPOM JaHUX, MOSCHIOETHCS TPUPOIIO0 HAOOPY
JIAHUX, & HE TIPOJYKTUBHICTIO MOJIEITi.

Ha »xanp, qucbanaHc kjlacy HEraTMBHO BIUIMBAa€E Ha
KOpPEKTHY poOOTy Mozeni, ToOTO Ipu TpeHyBaHHI MOJemi
Ha He30allaHCOBAaHOMY HA0Opi IaHUX MPOTHO3 OyJe HEKO-
PEKTHUM.

BucHoBKH 3 IpoBeeHoOro aociikenHs. /{1 nody-
JoBH OiHOMiaJbHOI JOTiCTHYHOI perpecii Oymo BHUKOpHC-
TaHO CTaTHUCTHYHI JIaH1 PO XapaKTEePUCTUKU MOTESHIIHHUX
CIOXKMBadiB MPOAYKTY, a caMe iX BiK, CTaTh, PiBEHb OCBITH,
ciMelHMH cTaH, MO3MIIiI0 Ha poOoTi ToIo. Mozenb peai-
30BaHa y cepenosumii R-Studio 3a momomoroio BOymoBa-
HOTo nakety caret. OTprMaHa MOJIEIIb OLliHEHA 3a JI0TIOMO-
o0 MOKAa3HWKA 3arajbHOI TOYHOCTI. HaBemeHO MOMKIMBI
MPUYMHE BUCOKUX 3HA4Y€Hb PE3yJbTaTy TOYHOCTI MOJEI.
SIkicTh MOJIeTi OIIHEHO SIK BUCOKY, TOMY BOHA MOXe OyTH
PEKOMEH/JOBaHa JJIsl 3aCTOCYBaHHs y OaHKIBCHKOMY Map-
KETHUHTY.
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